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SalonCare is a skincare brand that has been operating since 1995, providing an
impressive combination of high quality, natural yet affordable products that work.
Treatments are designed according to client specific needs, and as such customers are
assured they are receiving the most personalised care possible.

Per their website, SalonCare’s priorities are to educate and inform, dispense myths in the
media regarding skincare, and provide individuals with quality orientated but cost
effective products.
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